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PROPERTY SELECTION PROCESS

We apply rigorous analysis to potential acquisitions. For every property we perform a thorough examination of specific
property characteristics and both short- and long-term factors that will affect cash flow and value. There are three main
criteria upon which we ultimately base investment decisions:

ATTRACTIVE PRICES

We buy properties significantly below replacement cost. Most of our purchases have been for between 40% and 70% of
the minimum replacement cost used in standard appraisal estimates, even excluding land value, and we anticipate that
most properties we purchase will continue to be in this range.

Not only does replacement cost provide some indication of the long-term value of our properties, it is a measure that can

be reliably estimated even when other information is unreliable or missing, as is common in distressed transactions.

FUNDAMENTAL ANALYSIS

We buy within areas that, despite current economic conditions, are fundamentally solid and will always have a demand
for housing. At the regional level, we selected the west coast of Florida based upon the area’s solid fundamentals,

discussed above.

We extend this focus on solid fundamentals to the neighborhood level. Our selection of individual properties includes a
quantitative analysis of neighborhood demographic trends; a focus on economic activity and quality of life factors that
will provide stable long-term demand for housing; and the consideration of intangible factors learned through experience

and contacts in the area.

DEMONSTRATED VALUE

We focus on near-term cash flow instead of speculative appreciation or heavy capital expenditure. Although we prefer
properties in financial distress, we invest in properties that will be able to be fully stabilized and operating in line with our

pro forma projections within six months.

Frequently this stabilization process requires a management turnaround and minor capital expenditure to reduce
vacancies. We avoid those properties, however, that would require substantial reconstruction; instead, most of our
acquisitions merely suffer from several years of deferred maintenance and can be renovated in less than a month for
$1,000-$3,000 per unit (5%-10% of the purchase price). We can immediately begin marketing the apartments, and
typically even the most distressed properties have positive operating cash flow within one to two months.

Blograpnies

, the managing partner, has experience in real
estate acquisition, note purchasing, debt restructuring, property
management and renovation, and commercial and residential
brokerage. He owns and operates 34 properties with over 400
residential apartments. He is an attorney and real estate broker in
New York and Massachusetts and a CPA. He holds a B.A. from
Georgetown University and a J.D. from Harvard Law School.

is the founder of 88Holdings, a firm specializing

in funding alternative investments including algorithmic trading
platforms, technology start ups and multifamily real estate. Samuel
owns multi-dwelling real estate in Massachusetts, New York and
Florida. He graduated from the Stern School of Business at New
York University and began his financial career at JP Morgan.

has experience in property acquisition
and management, and with Peter Reynolds has acquired
and managed ten properties with over 300 apartments and
established the Avesta Homes property management company.
Prior to this experience he worked in bankruptcy and corporate
law at Cravath, Swaine & Moore and Kramer, Levin, Naftalis &
Frankel. He holds a B.A. from Calvin College and a J.D. from
Harvard Law School.

is a partner of Newmax Advisors, a platform for
emerging alternative investment managers where they place
firm and investor capital in alternative asset classes.David
completed his undergraduate studies at Tulane University and
holds the Series 7,63,55,24, He is a founding member of the
Florida Alternative Investment Association and holds the CAIA (
Chartered Alternative Investment Analyst) designation.

has worked for over a decade in the manufacturing and distribution of baby and children’s fashionwear. Relocating
to Miami from Mumbai, gave Anu the opportunity to use her extensive experience in client relations and servicing in a new industry
— distressed Florida Real Estate. Anu is a licensed CAM (Community Association Manager) and has managed office building in
the Kendall and Doral areas of Miami. Anu graduated from Mumbai University, H.R. College with a B.A. in Commerce and from the

Alliance Francaise with a Diploma in French.
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INVESTMENT
STRATEGY

PROPERTY
MANAGEMENT

STRUCTURE AND
EXIT PLAN

Working-class multifamily properties
offer extraordinary opportunities for
investors able to handle the unique
challenges involved.

REITs and other sophisticated
investors tend to avoid these
properties because they present
very different challenges than larger
middle-income and luxury apartment
complexes. This keeps prices

lower and leaves most working-
class properties to amateur and
unsophisticated investors. Moreover,
the typical investor in working-class
properties is poorly equipped to handle
the short sales and note purchases
that dominate the current market,
driving down prices even more.

Our ability to acquire and manage
these properties enables us to profit
from this opportunity. And because
of the success of our first round of
acquisitions, local brokers and banks
recognize that we are in a position to
close deals where most investors will
have difficulty and give us preferred
access to discounted properties that
fit our profile.

We manage apartments better
than any competitor through our
management arm, Avesta Homes LLC.

Avesta Homes has fifteen full-
time employees, a list of preferred
independent contractors, excellent
local CPAs and attorneys, and
sophisticated IT and organizational
systems.

Strong property management

is essential to outperforming
competition, and we have focused
heavily on building our property
management team. We now have the
infrastructure to expand rapidly and
immediately put new properties under
strong management that will maximize
revenue and reduce costs, directly
increasing net income.

AVESTA

— HOMES —

The Fund’s target term is five years,
with the possibility of three one-

year extensions with the approval of
Limited Partners if market conditions
make it preferable to delay the sale of
our properties. We expect to return a
significant portion of capital when the
properties are refinanced. Because
most purchases will be completed
within six months of the Closing, and
most refinancing will be complete
within twelve months of purchase, we
expect that the majority of invested
capital will be returned to the Partners
within twelve to eighteen months of
the Closing.

Although we believe a long-term
buy-and-hold strategy generally
offers higher returns with lower risk,
and consequently we do not buy our
properties with the intention of flipping
them, there are often circumstances
where a buyer is willing to pay a
premium for a particular property. In
such cases we will consider an early
sale, and return the proceeds to the
Partners.
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TAMPA BAY

We have identified a very specific and lucrative opportunity after searching the entire United States. In the mid to lower
income apartment buildings in the Tampa area, we can add value in terms of management, the ability to acquire assets
below market value, cash flow the properties immediately and we are not competing with institutional investors who
have to allocate large sums of money.

We feel we are buffered by poplulation growth, low acquisition cost, superior management and minimal debt in case the
economy falters again. If the economy begins an upturn, we will achieve much higher than expected returns due to the
same reasons, as well as building price appreciation.

DISCLAIMER

No funds are being solicited or are intended to be solicited by this

memorandum. This document has been prepared for informational

and discussion purposes only. This summary does not purport to be

complete. It is provided in good faith and believed to be accurate Samuel Oshana
but not warranted by Integritas Assets LLC or its affiliates, which in ,

their sole discretion have the right to change the strategies described Portfolio Manager
herein. This document is not an offer for sale of securities. No (786) 218-4651
securities have been registered under the U.S. Securities Act of 1933,

as amended or any other jurisdiction. Before making an investment

decision, potential investors are advised to read carefully the offering

documents and the related subscription documents, and to consult

with their tax, legal, and financial advisors.

Any investment opportunities we may offer are open only to accredited Anuradha Mimani
investors as defined by the SEC, and you may need to complete a Marketing Director
qualification form to determine your eligibility before we can give you
any further information about such opportunities. (917) 803-7274





